
Proposed Policy for Intending Landnest Sales Partners 

Introduction 

This proposal outlines the onboarding process, commission structure, and communication 
guidelines for intending Landnest Sales Partners. The objective is to promote clarity, 
professionalism, and a collaborative working relationship among all parties. 

Policy Guidelines 

1.​ Onboarding and Knowledge Support 

Uplines are expected to provide their Downlines with basic introductory knowledge of 
Landnest Homes and available properties to support a smooth onboarding process. 

Additionally, Landnest Homes and Properties will remain readily available to provide 
clarifications, guidance, and official information whenever required, ensuring Sales Partners 
are well-supported at all stages. 

2.​ Commission Processing Requirements 

Commission payments will only be processed upon receipt and verification of both: 

●​ A valid payment receipt, and 
●​ A duly completed client subscription form. 

Please note: No commission will be processed without the submission of both documents. 

3.​ Commission Processing Schedule 

Commission payments will be processed strictly on designated days (e.g., Mondays and 
Fridays) to ensure consistency, transparency, and timely responses. 

4.​ Communication Protocol 

All communication must remain respectful and professional and should be conducted strictly 
within official working hours to ensure efficient and satisfactory resolutions. 

5.​ Sales Partner Enrollment 

A registration link will be provided for intending Sales Partners to join the official Landnest 
Sales Partners WhatsApp group. 

6.​ Welcome and Resource Access 

Upon joining the WhatsApp group, new Sales Partners will be welcomed promptly and 
granted access to an automated property drive link containing relevant materials and 
resources for review. 



Conclusion 

This policy is designed to establish a supportive, transparent, and professional framework 
that encourages collaboration, efficiency, and long-term success for Landnest Homes and its 
Sales Partners. 

 


